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FAR FROM AFRICA:

BY STUART DERDEYN

STAFT R EOETIR

It's & long way from Guinea-
Conakry o the Market Courtyard
wl Gruvilbe Esland, But mere klo-
s dont come chose o e cul-
tural diferences cxperenced by
Immgranis from the West African
mationn to B.C. Here, Kocassalé
Dioubatd, 28, is a very line per-
cussionist Al bome, e is & griot

ir jali; o indo n.rn:'r'iﬁr custe
comprising 4, prase singens
] Aravel usiciins who an:
reposiiories of oral iradidon.

Amuong the Mandingo peoples,
this role commands respect and
has 2 demanding ap wreniticeship.

"My [amily are all very good
I ions,” savs Dinasbute, “Froam
elght years on. | played droms,
e imsiriments and daneed,
trying ahwiys 1o be better.

‘Diuring my studies wowands oy
diploma. | wen the national bes
musickan in 2001 and in Janoary,
2008, 1 came in third place or
damee.”

In = counitry whens the traditon
al culivere is alive andwell, winming
such honoars means impressing

whove seen a lot of simi-
talented players come acrogs
the stage. With & gran
was in the accla ﬁmd Tes Rallets
Africaine, Koca — as he calls him-
sell — had personal bests to
achieve above (he standan! con-
teatants. He also (elt i his duty to
promed: the culiure ai fuome and
abroad,

In neighboaring Gambia, Cana-
dian niecr Almiok Epp, 26, was
working on developing tourlsm

Infrastiuc e and LHL&.I‘E ?I.h
er a cultural showy 1o ex 1 the

massic and history of the tribal peo-

won.._ ULTRASOUND
Koca drums up business

He's busy bringing his music to his new home

ll Dloubats is a Wast
Affrican griot snd mauasician who
often plays < Granwille Idand.

ples of the area. She met Kooa, who
wis pminfjmrnu gl tow i po
record a session with artisl bous-
st M Boom and "]'ﬁ|u:|.f him into
pilping the gig.” The two fell in love
il have datigheer, Masirie, named
afier a sister of Koca'’s who passed
right after she was born. They
meved o Canada and be staried

roning. Aimeé translates in
Interviews Te speaks -
el

“It's good.” he says. "Tmiss my
culture and my family, but peophe
hiere ane: very nice: wnad ogsen-rilid-
ed

".Btm here, 1 bring Alrica with

me and I want to share my tradi-
Ui with peapse so they can leam
whout them.™

His shirws sl Granville ksland and
Testivals anauing .:|1|-|||1:|l.r|1'm--:||.:|'.-|.-
deep inwo songs lrom the Susu,
Malnkd and sther tribal groups.

1 it thee same shirw here that
| plu'!,r'm.'\,l'ﬁv::u a5 wedl s the misic
an my U0, Dundya Regini Frﬂr‘:
Destieryd, and then see what else
happens. lve

“My dneam is o be able 1o con-
tinue performing and alse devel
oy oy businsess,

That is Bérdsanke Percussion
[wvew theron I1Coam), 8
teaiching comine and chearing hows:
of hansdmade drums and mne YWest
African inetrme s Mogt ans crali-
el by family and Irisnds in his vil-
lagge, provicling a'ermhunl In oth-
erwise underemiployed sones and
kewping instrument-making lech-
ni allive thai might otherwise
I it In o Earmil-
iar drum-cirde standands such as
djermbes, he's irpaoirting msoine esxot-
ic ltems such as koras { West
Alrican harps|, balalons (glant
wooden n'luphunlltl and the
Isialer

i
“It's a very iraditinnal Manding
instrument that is specific to
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WOCASSALE DIOUBATE
Duniya Ragiri (Life"s Destiny)
(rootsafrinythm.com)

oy g
o
soft grooves

spedial on
and
are so deep and organic

that they just grow 10 be a part of you.
Soothing and played desp
“Wiest African songs.

—35D

hauratess vl Gan dse i o ol the
andmals,” he says, "Once, you could
ool use B for thal purpase, but the
robe of the griod has changed and
nen i can be integrated Into mod-
em muesic as pikrt of am inter-trily
al fusion.™

Mixing his dramming styles with
Western, Asian or any other locals
who want (o jam has proven

has no complalnis
aboant finding musicians 1o play
with.

I visry easy b have @ group, b
It s true that there are few Afiicons
here in general, even [ewer [Pom
my region. 5o I'm booking for any-
hady 1 :|H§ culiurna WHIS
e mix it wp. But | keep my own
mgic separate and pure”

The results can be heard on his
CD, expertly produced by another
transplanied percu sEion siar,
Jozeph "Pepe” Danza. Doubiless,
Dzl his enjoyed having access
o well-made ngonis (futel, bolons
il kowsg, oo, A big shipment &
due b toswn (n Septambier

sl P IRE, OTLCESE, O

Catch 56’ New Music Tuesdays
on Globals Morning News af 845
a.m. Tuesdays amd Sy Weekend
Fun File on Glabal's Wes bend
Mg and Noow Newws,




one beer in the province: Sing Tao. They
had no other choices, she said.

Armed with that research and deter-
mined to start importing beer, she start-
ed seeking a supplier. She narrowed the
field to a few varieties and contacted
potential suppliers. Guangzhou Zhujiang
Beer Group Co., which makes the beer
Zhujiang, was interested in exporting to
Canada.

Zhao flew to the Chinese province of
Canton to meet with Zhujiang officials,
taste their beer and discuss export logistics.

Back in Canada, she met Liquor Distri-
bution Branch officials in April 2004. LDB
managers considered Zhao's pitch to sell
Zhujiang in B.C. and they told her that
they were interested in buying the prod-
uct. She got that good news just as the
Brewery, Winery and Distillery Workers
Union strike that disrupted Labatt’s and
Molson's beer production was ending,

Undaunted, Zhao spent about $12,000
ordering a container filled with about
26,000 bottles of Zhujiang. She sold half
to the LD'B, which resold the beer within
two weeks. The LDB immediately ordered
4800 more bottles and sales have remained
strong, she said.

“I'm not going to start bringing in any
more brands in right away,” Zhao said. “It's
like a new baby. I've got to take care of this
one brand first. It's not established yet and
I'm the exclusive agent for all of Canada™

Zhao has now sold four container loads
of the beer and pocketed about a 25-per-
cent markup, she said.

She has also met provincial liquor
authorities in other provinces.

As of November 2004, her beer was slat-
ed to be in Alberta’s liquor stores any day,
she said. And she is hoping to have the heer
on shelves in Quebec and Ontario early
next year.

Rollergirl.ca owner Lisa Suggitt offers
another example of the benefits of study-
ing before launching a business. She said
that if she hadn’t completed Toward Excel-
lence's program, her business selling roller
skates would either be deep in red ink ora
part-time hobby.

She ditched her idea to open a store-
front retail operation selling an extensive
range of roller skates after teachers encour-
aged her to consider where her customers
were located, how difficult it would be for
them to order her products and how much
it would cost to lease real estate.

Suggitt opted to create an e-commerre

Web site and as of November 2004, expect-
ed 2004 revenue to reach $100,000.

“Icouldn’t have made it without the
program,” Suggitt said. “They taught me
everything I know about business as well
as bemng there to help me overcome chal-
lenges along the way. They teach the basics,
but more importantly, they instill confi-
dence. That's what you need to get out and
make it in the world. You need to believe
in yourself”

Suggitt considered other self-employ-
ment programs but when she met Toward
Excellence’s president, Donna McFadden,
the two immediately clicked, she said.

“Iliked Lisa's idea to have customers
trace their foot outline and then guaran-

*... they instill confidence.
That's what you need to get out
and make it in the world”

tee that the skates they've ordered will fir,”
said Tim Clark, who was a judge at the
2004 [nspiration Entrepreneur of the Year
awards where Suggitt won an overall prize
for the best new venture from a grad of
one of B.C.'s self-employment programs.

Continuing education

Clark is chief operating officer at the real
estate development company Viseo Hold-
ings Ltd. and has operated four different
small business during the past 18 years. She
believes even experienced small business
owners should take continuing education
courses to keep up to speed on different
aspects of running a business.

Clark is enrolled in the the Sauder
Scheol of Business’s managing entrepre-
neurial growth certificate program and has
completed six seminars so far.

Parry Atwal, the Sauder School’s exec-
utive director of executive education, said
two af the program’s most popular cours-
es are financial statement analysis for the
non-accountant and fundamentals of
finance and accounting for non-financial
managers.

Those courses and others such as one
that teaches how to develop a strategic plan
target skill shortages, he said.

“In each seminar, students have time to
speak individually with instructors and
among themselves,” he said. “Many of the
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